
Eighteen Days From First Contact To Active Inventory

Trust And Experience Create Smooth Transition to WDSrx For Maker of Premium Cold 

Sore Remedy

“No news is good news” does not apply to marketing logistics services. Effective and consistent marketing 

and sales initiatives together create a successful blend of awareness, desire and client satisfaction.

All these elements combined over eighteen days from the date of an initial exploratory appointment with 

Aubio Life Sciences during a networking event to the receipt of products into active inventory.

The progression of this process was due to several factors:

· A clear and present client need;

· The ability to recommend immediate solutions;

· A clearly defined agreement with no fine print, and

· A reputation of trust and integrity of both parties that preceded their interaction and that was reinforced 

throughout negotiations.

Aubio, a national manufacturer products with game-changing ingredients that help prevent cold sores and 


